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Weekly Total Sales Less Tax $ Weeks Activity Recap 
  # Appointments Booked for Next Week  
  # Potential Team Members  
  Interviewed 
  # New Team Members 
 

            Total Sales 

 Estimated Weekly Gross Profit 
Weekly Sales Total      $        . 
       Less Tax    X .40 
Estimated Weekly Gross Profit  =$        .  

                        /      /                      
Name   Consultant #   Week Ending   Director      Adopted Director  

Performance Points Summary 
# Days tracked   # of Overall Positive Point Days        

 

# of Positive Point Days Per Category 
 Quiet Time                           Hot Line                               Guest Invited                  Qualified SCC         

Affirmations                      New Booking                       New Interview               New Team Member   
Power 1/2 Hr.               New Contact                   Sell Something              Write Notes                   
6 MIT                        New Basic                   Quality Guest                $100 Day    
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